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TƌaŶsĐƌipt 

What ŵakes a good oral legal arguŵeŶt iŶ EŶglish? 

 

IŶ oƌdeƌ to ŵake a good legal aƌguŵeŶt iŶ EŶglish, I’d saǇ theƌe aƌe thƌee ĐoŵpoŶeŶts. Fiƌst, Ǉou 

Ŷeed to kŶoǁ the EŶglish laŶguage. SeĐoŶd of all, Ǉou Ŷeed to kŶoǁ the laǁ ďaĐk aŶd fƌoŶt. AŶd 

thiƌd, Ǉou Ŷeed to kŶoǁ hoǁ to ďe aďle to pƌeseŶt aŶ aƌguŵeŶt suĐĐiŶĐtlǇ aŶd ĐoŶĐiselǇ. 

 

What ŵakes a good oral legal arguŵeŶt iŶ aŶ acadeŵic settiŶg?  

 

IŶ the aĐadeŵiĐ settiŶg, speĐifiĐallǇ iŶ a ŵoot, the keǇ issue, so to speak, is to ĐoŶǀiŶĐe the paŶel 

ǁho is judgiŶg Ǉou iŶ the ŵoot. Noǁ, theƌe is a ǀaƌietǇ of issues ǁhiĐh Đoŵe iŶto plaǇ ǁheŶ it 

Đoŵes to ĐoŶǀiŶĐiŶg judges ďeĐause Ǉou ŵaǇ haǀe judges fƌoŵ the ĐoŶtiŶeŶtal legal sǇsteŵ, Ǉou 

ŵaǇ haǀe theŵ fƌoŵ the ĐoŵŵoŶ laǁ legal sǇsteŵ, so the fiƌst thiŶg Ǉou ŵust kŶoǁ is uŶdeƌstaŶd 

Ǉouƌ audieŶĐe. HaǀiŶg figuƌed that out, theŶ Ǉou Ŷeed to go oŶ to the seĐoŶd step, ǁhiĐh is to 

adopt aŶd adapt Ǉouƌ legal solutioŶ oƌ Ǉouƌ oďjeĐtiǀe to the audieŶĐe. So the audieŶĐe is seekiŶg a 

ŵoƌe aĐadeŵiĐ ǀieǁ oŶ a ĐeƌtaiŶ issue, Ǉou Ŷeed to ďe aďle to uŶdeƌstaŶd that, digest it, aŶd 

pƌeseŶt aŶ aĐadeŵiĐ ǀieǁ. Soŵe laǁǇeƌs ǁho aƌe judgiŶg Ǉou iŶ aŶ aĐadeŵiĐ settiŶg ŵaǇ ǁaŶt a 

ŵoƌe Đase laǁ oƌ a ŵoƌe judge’s peƌspeĐtiǀe, so uŶdeƌstaŶdiŶg that peƌspeĐtiǀe ǁould ƌeƋuiƌe Ǉou 

to haǀe leaƌŶt ŵoƌe Đases, to haǀe leaƌŶt ŵoƌe issues suƌƌouŶdiŶg judiĐial aĐtiǀisŵ foƌ Ǉou to 

aŶsǁeƌ the ƋuestioŶ. So it depeŶds oŶ, fiƌst of all, to kŶoǁ Ǉouƌ audieŶĐe, aŶd seĐoŶdlǇ, to adapt 

aŶd aŶsǁeƌ aĐĐoƌdiŶglǇ. 

 

What ŵakes a good oral legal arguŵeŶt iŶ a professioŶal settiŶg?  

 

DepeŶdiŶg oŶ the tiŵe Ǉou’ǀe ďeeŶ giǀeŶ, judges ƌeallǇ doŶ’t haǀe ŵuĐh tiŵe foƌ aĐadeŵiĐ poiŶts 

of ǀieǁ. It’s ǀeƌǇ iŶteƌestiŶg oŶ appeal, it’s ǀeƌǇ iŶteƌestiŶg to look aŶd ƌead at theŵ, ďut theǇ’ƌe 

ƌeallǇ Ŷot theƌe to eŶgage iŶ aŶ aĐadeŵiĐ deďate. So, tiŵe aŶd Đosts aƌe ƌeallǇ aŶ issue ǁheŶ it 

Đoŵes to Đouƌt pƌoĐeduƌe, so Ǉouƌ joď as a laǁǇeƌ iŶ a pƌofessioŶal settiŶg is to ƌeaĐh Ǉouƌ 

ĐoŶĐlusioŶ as ƋuiĐklǇ aŶd as suĐĐiŶĐtlǇ as possiďle. Noǁ, that ŵaǇ ŵeaŶ that Ǉou ŵaǇ haǀe to speŶd 

ŵoƌe tiŵe to digest Ǉouƌ Đase, to uŶdeƌstaŶd it ƌeallǇ, ďut that ǁould aĐtuallǇ ŵeaŶ that Ǉou haǀe 

the higheƌ ĐhaŶĐe of ĐoŶǀiŶĐiŶg the judge to listeŶ to Ǉou. GiǀeŶ the shoƌt atteŶtioŶ spaŶ judges 
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haǀe aŶd huŵaŶs haǀe geŶeƌallǇ, it’s iŶ Ǉouƌ ďeŶefiĐial iŶteƌest to ĐoŶĐiselǇ aŶd suĐĐiŶĐtlǇ pƌeseŶt 

Ǉouƌ Đase so the judge uŶdeƌstaŶds. 

 

What do you thiŶk a judge is lookiŶg for wheŶ they are heariŶg oral legal arguŵeŶts?  

 

I ǁould saǇ judges aƌe lookiŶg foƌ tǁo thiŶgs. Fiƌst, he’s lookiŶg foƌ the aŶsǁeƌ to his ƋuestioŶs. 

UsuallǇ, Ŷot alǁaǇs, ďut usuallǇ, the judge has ƌead the Đase ďefoƌe he atteŶds Đouƌt, so he has a 

geŶeƌal idea of ǁhat the aƌguŵeŶts aƌe foƌ eaĐh side. He has a geŶeƌal uŶdeƌstaŶdiŶg of ǁhat the 

faĐts of the Đase aƌe, so the fiƌst issue foƌ a judge is, he’s alǁaǇs haǀiŶg ĐeƌtaiŶ ƋuestioŶs oƌ Ƌueƌies 

iŶ his ŵiŶd ǁhiĐh he likes ĐouŶsel to ĐlaƌifǇ. Noǁ, if Ǉou’ƌe aďle to ĐlaƌifǇ those Ƌueƌies, it helps the 

judge to listeŶ to Ǉou ŵoƌe, to ďe peƌsuaded ďǇ Ǉouƌ Đase, aŶd Ǉou get aŶ audieŶĐe iŶ ǁhiĐh he’s 

haǀiŶg a oŶe-to-oŶe ĐoŶǀeƌsatioŶ. AŶd the seĐoŶd thiŶg a judge is lookiŶg foƌ is ǁhetheƌ oƌ Ŷot 

Ǉou’ƌe aďle to ďe ƌeasoŶaďle. LaǁǇeƌs eǆist iŶ aŶ adǀeƌsaƌial sǇsteŵ foƌ the ƌeasoŶ that Ŷo Đase is 

oŶe huŶdƌed peƌ ĐeŶt ǁiŶŶaďle oŶ eaĐh side. It’s pƌoďaďlǇ a fiftǇ-fiftǇ split, a siǆtǇ-foƌtǇ, a seǀeŶtǇ-

thiƌtǇ… At the eŶd of the daǇ, theƌe is a split doǁŶ the liŶe, so the issue foƌ the judge is ǁheŶ he 

pƌeseŶts ĐeƌtaiŶ issues ǁhiĐh ǁould go agaiŶst Ǉouƌ Đase, he’s lookiŶg to see ǁhetheƌ Ǉou’ƌe goiŶg 

to ďe ƌeasoŶaďle eŶough to ĐoŶĐede the poiŶt, saǀe the tiŵe aŶd Đosts, ƌatheƌ thaŶ aƌgue it foƌ 

aŶotheƌ Đouple of daǇs iŶ Đouƌt. So he’s lookiŶg foƌ tǁo thiŶgs: ƌeasoŶaďleŶess aŶd aŶsǁeƌs to his 

Ƌueƌies. 


