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TraŶsĐript 

What ŵakes a good oral legal arguŵeŶt iŶ EŶglish? 

 

AŶ effeĐtiǀe oral legal arguŵeŶt iŶ EŶglish, Ŷuŵďer oŶe, has to ďe Đlear. UltiŵatelǇ, Ǉou are a 

ĐoŵŵuŶiĐator aŶd the issue is: are Ǉou aŶ effeĐtiǀe oŶe or iŶeffeĐtiǀe? You haǀe to ďe Đlear, Ǉou 

haǀe to ďe preĐise, suĐĐiŶĐt, ĐoŵpelliŶg, persuasiǀe. Fiǀe eleŵeŶts. 

 

So that’s reallǇ aďout the deliǀerǇ. CoŶteŶt-ǁise, ǁhat I thiŶk is effeĐtiǀe iŶ a ďusǇ ŵagistrates’ Đourt 

iŶ HoŶg KoŶg – tell theŵ at the ďegiŶŶiŶg ǁhat Ǉou ǁould like. Giǀe theŵ the ĐoŶĐlusioŶ Ǉou ǁaŶt 

theŵ to reaĐh. This applies to aŶǇ judge. WheŶ Ǉou’re preseŶtiŶg aŶ oral legal arguŵeŶt, laǇ it out. 

IŶ HoŶg KoŶg, people like ďuffets. Like a ďuffet, preseŶt it ďeautifullǇ. PreseŶt it, so that theǇ ĐaŶ 

seleĐt ǁhat theǇ ǁaŶt to ŵake their deĐisioŶs. Help theŵ, guide theŵ. Hoǁ do Ǉou guide theŵ? 

StruĐture is ĐritiĐal. EŶuŵerate Ǉour poiŶts. PiĐk the stroŶgest poiŶts aŶd use laŶguage that is 

artiĐulate. 

 

Hoǁ did you first learŶ aďout oral adǀoĐaĐy? What ǁere the ŵaiŶ ĐhalleŶges you faĐed aŶd hoǁ 

did you oǀerĐoŵe theŵ? 

 

OŶe of the thiŶgs that people ask ŵe ofteŶ is hoǁ did I deǀelop ŵǇ skills? Oh, I reallǇ ǁish that I had 

the opportuŶities that theǇ haǀe Ŷoǁ. If I ĐaŶ tell Ǉou hoǁ I learŶt it aŶd theŶ I’ll eǆplaiŶ ǁhat I 

thiŶk is useful Ŷoǁ. I did Ŷot haǀe the opportuŶitǇ to praĐtise as ŵuĐh as studeŶts Ŷoǁ. I didŶ’t haǀe 

traiŶiŶg sessioŶs ǁhere I ǁas reĐorded. What I did ǁas, I ǁas, for soŵe partiĐular tiŵe fraŵe, iŶ the 

ďegiŶŶiŶg of ŵǇ pupilage, I ǁas iŶǀolǀed iŶ a ĐaŵpaigŶ aŶd so I ǁas iŶterǀieǁed a lot ďǇ 

iŶterŶatioŶal ŵedia orgaŶizatioŶs iŶĐludiŶg BBC aŶd CNN. I theŶ ǁatĐhed aŶd listeŶed. To ŵǇ 

horror, I fouŶd that I used ŵǇ haŶds a lot aŶd I had Ŷuŵerous ǀerďal pauses, lots of ahs aŶd uŵs 

aŶd ers. Not ŶeĐessarilǇ ďeĐause of Ŷerǀes, ďut just ďeĐause of haďit, aŶd I felt that the ĐhoiĐe of 

ǁords that I used ǁere Ŷot as persuasiǀe as theǇ Đould ďe. So I listeŶed to ŵǇself aŶd theŶ I 

ǁatĐhed reĐordiŶgs of other persuasiǀe speakers, aŶd tried to see hoǁ I Đould iŵproǀe. But Ŷoǁ, 

studeŶts ĐaŶ do that easilǇ ǁith their oǁŶ reĐordiŶgs. TheǇ ĐaŶ ǁatĐh theŵselǀes. The ďest 

feedďaĐk is ǁheŶ Ǉou giǀe it to Ǉourself. 
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As a praĐtisiŶg ďarrister, ǁhat do you thiŶk aďout ǁheŶ deliǀeriŶg aŶ oral legal arguŵeŶt iŶ Đourt 

to ŵake it effeĐtiǀe? 

 

FirstlǇ, the arguŵeŶt has to ďe logiĐal. It has to haǀe aŶ effeĐtiǀe struĐture. It has to haǀe souŶd 

legal ďasis. You haǀe to deŵoŶstrate a leǀel of solid legal kŶoǁledge ďehiŶd Ǉour arguŵeŶt. 

Without that, Ǉou haǀe Ŷo fouŶdatioŶ. So ǁithout the preparatioŶ, ǁithout the legal researĐh, the 

pros aŶd the ĐoŶs, the adǀaŶtages aŶd the disadǀaŶtages, the ǁeakŶesses aŶd the streŶgths; 

ǁithout goiŶg through: A, the legal priŶĐiples; B, the Đases that support it; C, the Đases that oppose 

it; D, distiŶguishiŶg it; ǁithout that Đore, there’s Ŷo poiŶt iŶ Ǉou eǀeŶ staŶdiŶg up. 

 

What other ĐoŶsideratioŶs are there iŶ prepariŶg a good oral legal arguŵeŶt? 

 

You’ǀe got to ďe fleǆiďle. OŶe thiŶg that I thiŶk studeŶts fiŶd is theǇ like their struĐture, theǇ like to 

stiĐk to their struĐture, that rigiditǇ. If Ǉou ĐaŶ uŶderstaŶd Ǉour arguŵeŶts like a storǇ, Ǉou ĐaŶ tell a 

storǇ. You ĐaŶ take out Đhapters froŵ that storǇ. You ĐaŶ ĐhaŶge the order of that storǇ. So haǀiŶg 

aŶ eŶtirelǇ solid grasp of Ǉour storǇ, Ǉour arguŵeŶts, it’s ĐritiĐal so that Ǉou ĐaŶ theŶ, ǁhateǀer the 

Đourt throǁs out, Ǉou ĐaŶ respoŶd to it. 

 

The other thiŶg Ǉou Ŷeed to ĐoŶsider is thiŶk aďout Ǉour audieŶĐe, look at theŵ, look at their eǇes, 

haǀe soŵe ĐoŵŵuŶiĐatioŶ, ŶoŶ-ǀerďal ĐoŵŵuŶiĐatioŶ. If theǇ look like theǇ’re ďored, reŵeŵďer 

theǇ’re huŵaŶs. Take a ďreak. Might this ďe aŶ appropriate tiŵe for a short ďreak. If Ǉou fiŶd that 

theǇ are ŶoddiŶg their head aŶd theǇ are leaŶiŶg forǁard, that is ŶoŶ-ǀerďal ĐoŵŵuŶiĐatioŶ that 

theǇ are ǀerǇ iŶterested iŶ ǁhat Ǉou’re saǇiŶg, ĐoŶtiŶue, doŶ’t stop, doŶ’t ĐhaŶge that partiĐular 

liŶe of arguŵeŶt or reasoŶiŶg. NoŶ-ǀerďal ĐoŵŵuŶiĐatioŶ, ďodǇ laŶguage, is ĐritiĐal for 

uŶderstaŶdiŶg Ǉour ďeŶĐh. 


